
ULTIMATE GUIDE 
TO LIFE INSURANCE: 
WITH A LOOK AT THE BENEFITS 
OF INDEXED UNIVERSAL LIFE



A WHOLE BUNCH OF STUFF YOU REALLY 
NEED TO KNOW ABOUT LIFE INSURANCE

If you’re forty-five with a spouse/partner, three children, a big fat mortgage, and 
high blood pressure? YES!

If you’re seventy-nine, widowed, and have no debt? YES!

If you’re twenty-six, perfectly healthy, single, and are getting close to paying off your 
student loans? Still, YES!

Everyone else? YES!

Life insurance is one of those subjects that many people don’t want to think about, 
much less actually take action to do something about. It’s kinda like your last will & 
testament. Who wants to acknowledge their mortality? And to add insult to injury, it 
costs money to have life insurance. Why not spend that extra few dollars a month on 
eating out or adding to your wardrobe, until the need for life insurance arises? Well, 
there are lots of reasons.

Let’s start with a 26YO single, healthy adult with no mortgage and average debt. One 
may initially think that this is the last person who should get life insurance. But in reality, 
it is the exact opposite.

There is a significant financial advantage to first obtaining life insurance when you are 
young and healthy: locking in a much lower premium for extended periods of time. For 
you Millennials out there—who are living large with your first gainful employment, 
buying your first car or house, and perhaps have not yet taken the plunge with mar-
riage or kids—you still are the prime candidate to go ahead and purchase life insur-
ance. Your youth and vitality are your best assets! (Not your chiseled jaw and 2021 Audi 
Q4 [with a $900/month car payment].)  And, as a Millennial, purchasing life insurance 
now puts you in good company with your peers. A LIMRA1  study reports that nearly 70% 
of today’s Millennials (wisely) own some type of life insurance. 

[Actually, the only person who has absolutely no need for life insurance is: someone 
who is already pushing up daisies.]

Short answers:

DO I REALLY NEED LIFE INSURANCE?1

1. Life Insurance Marketing & Research Association - LIMRA.com



We probably don’t really need to tell the following persons that they 
need life insurance: 

Parents of young children

Those with substantial debt

Business owners

Those in poor health

What we probably do need to tell you is: Quit procrastinating. How 
many of you have put off something—repairing that leaky faucet 
(upstairs), having that ping coming from under the hood of your 
car checked into, getting that weird-shaped and -colored mole 
looked at—until it was TOO LATE. If you put off purchasing life insur-
ance until you think you actually “need” it, TOO LATE may come 
much more quickly than you ever imagined. Think: stroke, cancer, 
Ebola, diabetes, heart attack, or, the ultimate “TOO LATE” … death.

Is it fun to go to the doctor? No (unless you’re a hypochondriac). But we all need to 
from time to time. Is it titillating to shop for life insurance? Not really. But do you need 
to get some life insurance lined up? And will you sleep much better at night after 
you do? Absolutely. 

The younger and healthier you are, the 
lower your life insurance premiums.TIPS2

The younger and healthier you are, the lower 
your life insurance premiums.TIPS



WHAT ARE THE BENEFITS OF LIFE INSURANCE?*
*(other than just getting your ZZZs)

Obviously, life insurance proceeds are generally designed to put money into the pock-
ets of your designated loved ones (known as “beneficiaries” in life insurance lingo) 
after you are gone. These funds can be earmarked and used for myriad reasons:

Paying off a mortgage and/or other debt 

Providing support for your children or grandchildren—regular expenses plus 
college education costs, etc.

Covering your funeral expenses

Allowing your spouse / family to maintain the lifestyle they had before your 
untimely demise  

Another tremendous benefit to life insurance is that the pay-outs are non-taxable to 
the beneficiary(ies)2.  Did you know that if you were to gift a loved one over $15,000 
while you are still alive, you would actually have to pay taxes on that? Well, you can 
designate your wife, your barber, your girlfriend (whomever) as the beneficiary of an 
infinite amount of life insurance—i.e., however much you can purchase—and, there is 
no tax owed on it whatsoever.

You can admit it… some of you may be thinking, “Well, what’s in it for me? It’s not like I 
get to spend any of that money while I’m still kickin’!” Actually, that’s not necessarily 
true. Some life insurance policies can be used as a wealth-building tool. (This will be 
discussed in more detail under #4—Whole Life Insurance—below.) Further, some life 
insurance policies are modifiable so that in the event of a covered terminal illness, 
some or all of the benefit can be paid out while you are still alive and in need of it 
the most.

2

2. Internal Revenue Service, Life Insurance and Disability Insurance Proceeds – www.irs.gov



IS LIFE INSURANCE REALLY WORTH IT?3
With all of the excellent reasons above for everyone to have life insurance, one 
would think that, well, most everyone does? No. In reality, according to LIMRA, nearly 
50% of Americans do not have life insurance of any kind. The primary reason given is 
that most people assume it is too expensive. However, in LIMRA’s research, it was 
determined that the average person overestimated the cost of life insurance by as 
much as 100% or more.

In reality, today's life insurance policies have become more affordable than ever! 
People just keep living longer and the life insurance companies have been reducing 
the premium costs on new life insurance policy purchases to reflect this.

As with most things in life, how much life insurance costs for each individual person 
can vary greatly. There are obvious factors that are taken into consideration, such 
as the potential insured’s: 

Age

Gender

Overall health (often including 

biological family history)

Smoker vs. Non-Smoker

Locale

Occupation (and risks associ-

ated therewith)

Hobbies (and risks associated 

therewith … remember Along 

Came Polly?)



While the different potential costs of different types of insurance will be discussed 
in more detail below, let’s just give one real-life scenario:

Jerry is a healthy thirty-two-year-old architect with a nine-year-old daughter, a 
six-year-old daughter, and an eighteen-month-old little boy. His wife, Harlee, used 
to be an elementary school teacher but worked just long enough for their joint 
income to get them qualified for a $210,000 mortgage on a $280,000 home big 
enough for their to-be-expanding family—which expanded as planned. Now she 
stays at home, not just to care for the youngest, but also to haul the older two girls 
to and from school and all of their extracurricular activities, as well as to take care of 
their household since Jerry now works even longer hours as the sole breadwinner.

Further, the type of policy—term vs. permanent life, for example—and the face 
amount of the policy (i.e., amount to be paid out upon your death) in large part 
determine the premium amount as well.

Harlee and Jerry have not been extravagant spenders, but due to unexpected 
expenses here and there have racked up some credit card debt—around $7,000. 
They got a 30-year mortgage on their home (as do most people) so have only paid 
their mortgage down to around $195,000. While Jerry usually drives the old Jeep he 
had in grad school, they bought a new, safer SUV to transport the kids, on which 
they still owe around $25,000 (albeit with only 3% interest). They have not yet begun 
saving for the kids’ college educations, because it is just not yet in the books to do 
so. The oldest daughter has special needs and is thriving in the small (but expen-
sive) private school both girls attend due to the individualized attention and spe-
cialized programs. 

In September of 2018, one of Jerry’s old fraternity brothers, Rick, showed up at his 
(Jerry’s) office. Rick had moved away and was working for a large insurance com-
pany, but was in town for a family funeral. After shooting the breeze for a few min-
utes, Rick got around to hitting Jerry up to buy some life insurance (just as Jerry had 
feared). Inside, Jerry rolled his eyes, thinking: I’m healthy. I’m young. And, I don’t have 
a friggin’ dime of “extra” income right now. Only because Rick was his long-time 
friend did Jerry not toss him out on his ear.

Eventually, Rick convinced Jerry to at least buy some term life insurance. After all, as 
Jerry was amazed to discover, it was only $116.53 per month for $1 million of life



On February 4, 2021, Jerry was driving home from work even later than usual, and 
was hit head-on and killed instantly by an (uninsured and judgment-proof) drunk 
driver. Left behind: a devastated stay-at-home wife; three young children with no 
college fund(s); an almost $200,000 debt on their home; a $25,000 debt on one of 
their cars; credit card debt; and a family lifestyle which was being 100% supported 
by Jerry’s income (which went to $0 on 02/04/21).

Jerry never thought it could/would be him. Nor did his wife. Nor do you, or your signif-
icant other. Nor do I. But it can be and often is. And not just for those who catch 
Alaskan crab or lumberjack for a living.

Total Life Insurance Premiums Jerry Paid $ 3,379.37

Total Life Insurance Proceeds to Harlee / Kids: $ 1,000,000

$ -0-Total Taxes Owed on Insurance Proceeds:

Don’t wait to buy life 
insurance until it’s 

TOO LATE.

TIPS

Is life insurance worth it? You decide.

But, before you run out and buy as much term life insurance as someone will allow 
you, please read on! You have OPTIONS.

3. Obviously, life insurance premiums may and do vary.
4. For which there was a far greater likelihood, even within ten years, than winning the lottery

insurance, and the rate was guaranteed for ten years!3  Jerry vowed to cut out his 
morning Starbucks once or twice a week, as well as the lottery tickets he often 
bought when he traveled. One, with those small adjustments to his lifestyle, the life 
insurance premium would not affect their monthly budget in the slightest. Two, 
knowing that his wife and kids would receive a million dollars in the very-unlikely 
event that Jerry died4  gave him instant peace of mind.



EXACTLY WHAT TYPES OF LIFE INSURANCE ARE THERE?4
As with ice cream, haircuts, and smartphones, there are several different types of
life insurance out there to choose from. Everyone’s tastes, tolerances, budgets, and 
needs are unique to them. Let us briefly review the two major categories of life
insurance.

TERM LIFE INSURANCE
If you will recall, this is the type of life insurance that Jerry had when he died young 
and very unexpectedly, leaving his wife and kids $1 million tax-free with only a ≤
$3,500 investment. This is the obvious beauty of term life insurance—if you die within 
the term of the policy. Further, term life insurance is generally less-expensive than 
whole life insurance, for reasons which will become clear in our discussion of whole 
life insurance below.

Term life insurance is sold for a specific “term” (period of time—usually anywhere 
from one to thirty years) for a predetermined monthly premium which cannot be 
changed during that term. Therefore, if you are perfectly healthy when you pur-
chase term life insurance, but during that term you are diagnosed with a serious 
health condition, your premium cannot be increased for the remainder of that term.

What most people view as the huge downside to term life insurance is that it builds 
no cash value. When you—hopefully—outlive the term of that policy without dying, 
your term has expired, and your premiums are gone with no residual value. I 
wouldn’t call that “wasted” money; it has at least bought you peace of mind for the 
term of the insurance.



Another obvious downside to term life insurance is that the older you get, the more 
a new term life insurance policy is going to cost you. And if you’re lucky enough to 
outlive the next one, there’s still no cash value at the end of the term, no matter how 
much you have paid in. But wait, there’s a better way…

Whole life premiums are fixed at the time of issue (thus, depending upon the 
insured’s then age, health, gender, and other factors which anticipate life expec-
tancy). And those premiums do not increase with age, regardless of changes in 
your health, etc. This is what is referred to as “guaranteed premiums” and is a 
huge plus in the life insurance world.

Most whole life policies are designed to accumulate a cash value as you pay 
your premiums.

You can borrow against your policy’s cash value, or even withdraw it entirely, if 
you choose. But the longer you leave it, the greater the cash value grows. In 
other words, your life insurance can actually be a wealth-building tool.

“Riders” can be added which provide significant additional value (discussed in 
more detail below).

WHOLE LIFE INSURANCE*
*(a.k.a. “Straight Life” or “Ordinary Life”)

As opposed to term life insurance, which is always going to have an “expiration 
date,” whole life insurance can cover you for just that: your whole life. The only 
requirement is that you pay your premiums. Admittedly, whole life insurance premi-
ums generally are going to be more expensive than term. However, that is because 
this type of insurance provides many benefits that term life insurance cannot offer:

PERMANENT LIFE INSURANCE:
(Whole Life, Universal Life, & Indexed Universal Life Insurance)



CAN I CONVERT MY TERM POLICY INTO A PERMANENT LIFE POLICY?5
Most term life insurance policies allow for a conversion to permanent  life as long as 
you opt for it during a specified period before the end of the policy term. However, 
typically you will be looking at a significant increase in your premiums, so of course, 
explore your options. If this is something you think you might want to do, or at least 
want to have the option available to you, then be sure to inquire when you purchase 
the term policy as to what is known as a “term conversion rider.” This rider will speci-
fy the conversion period, i.e., the predetermined time frame during which you will be 
able to convert your policy before the term expires.5

Hopefully without muddying our life insurance waters too much here, you need to 
be aware that there often is another variation of this conversion option as well. A 
great opportunity for this would be if someone (we’ll call her “Mary Jane”) had pur-
chased a large term life policy—say $1 million—and the term of the policy was thirty 
years. But during that thirty years, Mary Jane’s mortgage was paid off, two of her 
children completed college and the third has gone “on tour” with his garage band, 
and her 401(k) had grown significantly because she wisely had not bailed during the 
2008 crash.

At the end of Mary Jane’s term policy, she will be sixty-two years old. Clearly her 
insurance needs changed during that thirty-year term. But even at sixty-two with 
minimal debt and a healthy retirement, she is not quite ready to go “commando” 
(NO life insurance). While Mary Jane may not need the full $1 million in coverage 
anymore, she does not want to forgo life insurance altogether. (Oh, I left out that 
during that thirty years, her partner has decided that she wants to break the current 
Guinness world record for miles traveled across the globe—yet, she will only travel 
first class…)

If Mary Jane’s policy offered a partial conversion option, she could convert a portion 
of her existing/previous coverage—say, $500,000—to a permanent  life policy. Not 
only would she continue to have significant life insurance coverage, but the premi-
ums would obviously be substantially less than with a straight conversion to $1 mil-
lion in permanent  life. WIN-WIN!

Short answer: Probably.

If you already have term life insurance, 
consider converting some, or all, of it to 
permanent  life prior to its expiration.

TIPS

5. Note that the conversion guidelines, i.e., time period(s) when you can convert to a permanent  life policy, vary dramatically between life 
insurance companies. Be sure to verify this with your agent at the outset of your policy, as well as in between (when you forget).



I’VE HEARD OF “UNIVERSAL” LIFE INSURANCE; WHICH KIND IS THAT? 

“Universal” Life Insurance is an extremely expensive niche insurance as it is only 
needed for those who travel to other universes. JUST SEEING IF YOU ARE STILL PAYING 
ATTENTION �. Okay, seriously, universal life insurance is a type of permanent life insur-
ance and is a subset of whole life insurance; as long as your premiums are paid, it 
can last for the rest of your life (in this universe, anyway). And as mentioned above 
regarding whole life insurance, it builds cash value and can be borrowed against.

With universal life insurance, the premiums are divided into two parts: the first is Cost 
of Insurance (COI), and the second is the cash value component. Further, there is a 
minimum and maximum premium that can be paid each month, and you get to 
decide! In addition, many universal life policies have a no-lapse guarantee
premium rider which will guarantee your premiums stay the same up to age 85, age 
90 or even up to age 120 on some of these “out of this world” (get it?) universal life 
policies.

6



The safest course of action is to pay your premiums out-of-pocket, if at all possible, 
rather than using the aforementioned feature. But it certainly is a nice safety net 
which can benefit the policyholder in lean months. What about that August when: 
(a) your A/C unit at your home in Memphis went out and has to be totally replaced; 
(b) it’s the month of your thirtieth wedding anniversary (which your spouse has 
reminded you of every single day for the last five months); and (c) four years ago, 
you promised your granddaughter you would die before you missed her college 
graduation … at Oxford … in England. Before doing a drive-by of that title pawn place 
in the west end of town to check out whether the first digit on their interest rates is a 
2 or a 3, consider taking advantage of letting the cash value on your universal life 
policy pay your premiums for a few months. Of course, as also mentioned above, 
you can take a loan out against the cash value as well (with a reasonable, rather 
than obscene, interest rate!)

There are a number of universal life insurance vehicles available which you can and 
should explore in detail with an agent. But we would like to focus on the “Cadillac” 
(or perhaps it should be “Tesla” in today’s terms) within this fleet: Indexed Universal 
Life.

With a universal life 
policy, always pay the 

maximum premium 
amount, if at all possible, 
in order to maximize your 
cash value / investment.

TIPS

Building cash value is important for several reasons. Well, the first is pretty obvious, 
huh?: “building cash value.” Who doesn’t want that? But another nice feature of 
universal life is that if necessary, the cash value can be used to pay your premiums 
for some period of time (for as long as the cash value is sufficient to pay them). 
Note that if you take this route from time to time, it is important to monitor your cash 
value and not take for granted that it has remained a sufficient amount to pay your 
premiums. Also, as you get older, the COI may increase, depending upon your policy. 



IUL essentially is life insurance plus an investment account, all rolled into one. 
Another WIN-WIN! The life insurance death benefit component of the policy is 
determined at time of purchase, but is adjustable by the insured. The cash 
account portion grows based on the performance of a stock index (described 
below).

The cash value accumulated is invested in an index fund—thus the name 
“Indexed” Universal Life Insurance—such as the S&P 500 or Dow Jones Industrial 
Average. Of course, this tie to the stock market creates a bit more risk on your 
returns due to its (the stock market’s) occasional volatility. However, it is import-
ant to note that you will never lose your principal. You can earn more—or 
less—money, based on the index’s performance, but you can never lose money: 
#2008

7 CAN I CONVERT MY TERM POLICY INTO A PERMANENT POLICY?

Indexed Universal Life (IUL) insurance is a sub-sub-set of whole life insurance, with 
many of the same benefits, but also with its own unique features.

6. How to use an IUL as tax-free retirement savings strategy | ThinkAdvisor



7. How to use Indexed Universal Life [IUL] Insurance - WealthFit

The cash your IUL policy earns does not affect your Social Security benefits. For 
example, if you begin drawing your Social Security benefits early, the accumula-
tion of cash value does not count as income that could potentially reduce your 
Social Security benefits.

The policyholder retains control over his/her death benefit and payments; i.e., 
depending upon your need for insurance coverage or the desired growth of
your cash account, you can increase or decrease payments.

Unlike an IRA or 401(k), there are no limits on your annual contributions.7

Please allow me to reiterate a few things here. 
The cash value of your IUL gives you a readily 
available liquid asset that you can:

Take out a loan against, at interest rates 
typically lower than your bank (and definitely 
much lower than Bob’s Title Pawn!)

Utilize to pay your life insurance premiums

Make a tax-free withdrawal

An IUL also offers the advantageous option of adding riders, discussed below.

You can withdraw funds from your IUL’s cash account tax-free (up to the amount 
you paid into the policy). Yes, you heard me right … you can access your cash 
value, at any age, any time, for any reason, without paying taxes or penalties.6

Assuming that your intent is to maintain this policy for the long-haul, historical 
rates of return on the stock market will almost always outperform any fixed rate 
policy. Therefore, your potential for wealth-building with an IUL is much greater 
than the restricted fixed rate with most standard universal life policies.



8 WHY WOULD I WANT A “RIDER?”
(I like to listen to music loud in my car!)

NO, silly, we are talking about life insurance riders. Basically, life insurance riders offer 
supplemental coverage to your life insurance policy and can be used to accommo-
date unexpected events. Even better, riders can be provided at no additional cost or 
premium, although they provide additional benefits attached to your policy… kinda 
like getting double chocolate sprinkles and an extra cherry on your ice cream 
sundae, for free.

The most common life insurance riders are as follows:

LIVING BENEFIT INSURANCE RIDERS

Just as the name of this rider implies, it benefits the living. (And just when you 
thought “life” insurance was only for dead folks!) These are also known as 
“accelerated death benefit” insurance riders, and as stated, can offer you 
some financial protection while you’re still alive. For insureds who experience 
qualifying unexpected circumstances—such as a serious illness which ren-
ders him/her unable to care for themselves—money from the policy’s death 
benefit can be accessed. You can see why this is called a “living benefit” 
rider, and how it could be invaluable if you became incapacitated due to a 
serious illness.

CHRONIC ILLNESS INSURANCE RIDER

Some insurance companies offer a chronic illness rider which will begin 
paying out accelerated benefits while you’re still alive if you are no longer 
able to perform at least two of the six Activities for Daily Living (ADLs): eating, 
bathing, getting dressed, toileting, transferring, and continence; or, if you 
experience any severe cognitive impairment. You can use the benefit for 
chronic illness in any manner, including to help cover costs associated with 
long-term care. You do not need to be confined to a nursing facility to 
access this benefit. While you can request multiple accelerations (payouts), 
the sum total of these generally cannot exceed 80% of the death benefits.8  In 
a qualifying policy, this rider is included at no cost to you.

8. Depending on what state you live in, there can be limits up to $1,000,000. In California, the limit is $500,000.



TERMINAL ILLNESS ACCELERATED DEATH BENEFIT RIDER

A terminal illness accelerated death benefit rider can pay out benefits if you 
are diagnosed with a terminal illness. Similar to the chronic illness rider, this 
usually is included with your policy at no extra cost. This particular rider is 
specifically designed for those near the end of their life, and thus will require 
medical documentation of a terminal illness with six to twelve months to live 
in order to be eligible for a payout. No one wants to ever have to take advan-
tage of this rider, but it gives tremendous peace of mind knowing it is there, 
just in case.

RETURN-OF-PREMIUM INSURANCE RIDER

These riders provide exactly what their name implies (unlike “life” insurance): 
they offer all or a portion of your premiums to be paid back after a specified 
period of time and during a certain time period. Pretty cool, huh?

For policies offering this type of rider, you have protection of coverage now with the 
option to surrender coverage later and get up to all of your premiums paid back: 
protection now, and saving you money in the future. Each company has their own 
definition, but this is how one of our favorites works:

When you purchase a qualifying IUL policy, you will receive the rider at no addi-
tional cost. Automatically!

Following the policy’s 15th anniversary, you will have a 60-day period to surren-
der your policy and get up to 50% of your premiums paid back.

At the end of years 20, 21, 22, 23, 24, and 25, you again have the option to surren-
der within your 60-day window. But now, you can receive up to 100% of your 
premiums paid back!

No questions asked—ever!

To determine which riders are most appropriate for you and 
your own unique needs and circumstances, have a candid 
discussion with your insurance agent. (But of course, like with 
the local burger joint’s offer of “free fries on Fridays,” why not 
opt for any/all that are at no additional charge?)



9 SO, I MAY WANT WHOLE LIFE INSURANCE—WHAT CAN I EXPECT 
FROM THE MEDICAL EXAM?

To have to get naked, pee in a cup, and get stuck with lots of needles, of course!
Lol … well, partially true.

In most instances, a medical representative of the insurance company will come to 
you (rather than you having to go to a doctor’s office). They will ask you a battery of 
nosey questions, like:

How much you drink—and I don’t mean sweet tea

Your nasty nicotine habits—cigarettes, chewing tobacco, vaping

Your medical history—chronic conditions, serious illnesses, surgeries, and the like

Your biological family’s medical history

Drug use (including prescriptions and the “non-prescription” kind)

What types of adrenalin-rush, death-defying activities you engage in—such as 
base-jumping, skydiving, rock climbing, or Russian roulette

Pretty much anything else that they can and will use to determine your risk for 
death

TIPS
No matter how tempted, do NOT lie to the 

insurance company’s medical representa-
tive. This can result in a denial of your death 
benefits, e.g., when you die a fiery death in a 
crop-dusting accident, but told them you’re 

petrified of flying and never traveled any-
where except in a car. 



After you have finished with your “yes”es and “no”s and “do I really have to answer 
that?”s, next comes the physical exam. NO, you don’t have to bare all, but you will 
most likely have to: a. have your height and weight taken; b. have your vital signs 
checked (blood pressure and heart rate/pulse); c. have blood drawn; d. provide a 
urine sample. Harken back to the TIP above: DON’T LIE about anything, much less 
something like tobacco or drug use. They will find it, and either increase your previ-
ously estimated premium exponentially, or, not insure you at all.

If you are older and applying for a large amount of life insurance, you may have to 
have additional, more extensive testing. A couple of examples could be an EKG, or, a 
PSA assessment (for men, but derived from your blood—nothing more…“invasive”).

While you may not necessarily like the medical exam component of this process, 
think about it this way… What if you thought you potentially had to pay out hundreds 
of thousands of dollars in the event of someone’s death, even if during a limited 
period of time and while they are young? Before deciding how much to wager on 
them staying alive, wouldn’t you want to know that they’ve smoked three packs a 
day since their teens and their favorite pastime is racing stock cars at the local 
track? 

In short, you are betting against the insurance company, and they are betting 
against you.



10 HOW MUCH LIFE INSURANCE DO I NEED?

Debt: How much debt do you currently have (not including your mort-
gage)? Include credit card debt, car notes, student loans, money you 
owe Mom or Dad, and the like, as well as estimated funeral expenses 
which will potentially become debt without life insurance.

Income: Multiply your annual net income by how many years you 
expect your family (surviving spouse and/or children) to need support.

Mortgage: What is the current pay-off on your home mortgage?

Education: What is the anticipated cost of completing the education 
of all of your children?

Unlike e=mc2, there is no hard-and-fast formula for how much life insurance each 
person needs, and in reality, that can change by the day. However, there are some 
rules of thumb that are quite helpful in making this determination.

One option is to multiply your current annual net income by ten. For example, let’s 
take someone whose gross annual income is $120,000, so after taxes, their net is 
right at $84,000 per year. Multiply that $84,000 times ten, and they should shoot for 
$840,000 in life insurance. (At this point, with cost-of-living and inflation, rounding up 
to a $1 million policy would make the most sense.)

Another option is to use the “DIME” method (adding up each of these), 
as set out below:



DEBT Automobile pay-off(s), credit cards, estimated
funeral expenses, etc.

INCOME

MORTGAGE

EDUCATION

$84,000 / year net X 8 years of anticipated
required family support

Full pay-off of existing mortgage(s)

Estimated 4-year college expenses for 2 children

$   70,000

$  672,000

$  276,000

$  200,000

TOTAL NEEDED INSURANCE COVERAGE $  1,218,000

Of course, many people will want to leave their loved ones not 
just with the funds they will need, but with some “mad money,” if 
you will. That may particularly be so for someone who does not 
have other assets, savings, investments, retirement accounts, 
etc. Or, as often is the case, you may have unique or extenuating 
circumstances, for example: a live-in parent; a special needs 
child; a spouse unable to work; a host of grandchildren with 
ne’er-do-well parents (a.k.a., your kids) who cannot keep those 
grands clothed and fed without your assistance.  In that event, 
then simply go up from the DIME total to a figure you are com-
fortable with and which has a premium you can tolerate.

Below is an example of the DIME method.



11 CAN YOU / SHOULD YOU HAVE MULTIPLE LIFE INSURANCE 
POLICIES?

Well, of course you can have as many life insurance policies as companies will issue 
and which you can afford to pay the premiums on. But the bigger question is: should 
you? Is there a benefit to having separate and multiple life insurance policies? Under 
what circumstances should someone get separate policies rather than just one big 
monster policy?

One common reason that people have multiple life insurance policies is that they 
have an existing policy but realize that they need additional coverage. In some 
instances it is less expensive to take out a separate policy rather than increase the 
coverage on their existing policy. Good examples of when this might occur is when 
someone purchases a McMansion, or, takes out a large loan for a business that has 
few tangible assets. The lender may require that you have / obtain separate or 
additional insurance naming them as the beneficiary (up to the amount of the loan 
balance) in the event that you, say, fall from your third-floor balcony overlooking 
Lake Michigan before you own the McMansion free-and-clear. In this type of situa-
tion, it is almost always far cheaper to buy a policy from your own insurance agent 
rather than allowing your lender to obtain the insurance for you. Of course, as you 
pay the loan balance down, the amount of benefits going to the lender goes down, 
and any remainder goes to your secondary beneficiary or heirs. 



Similarly, what if you have an existing whole life policy that you took out before you 
found out your vasectomy didn’t take and your wife is pregnant with triplets? It 
might be less expensive to take out an additional policy (or policies…three of them :) 
to increase your total coverage, rather than jacking up the coverage on your exist-
ing policy. Obviously, your insurance agent can advise you as to what your most 
economical option(s) are. And if he/she is your friend, maybe they will let you cry on 
their shoulder at the same time.

Another instance where someone may have multiple life insurance policies is when 
their employer provides a life insurance policy as part of their employment package. 
Remember Free Fries Fridays? Of course, take it, even if it’s a small order! Usually the 
coverage offered by an employer—though a very nice perk—is not enough to cover 
all of your life insurance needs. In this case, an additional policy would be in order.

Though we hope to be answering all of your burning questions about life insur-
ance—the ones that have kept you up at night, tossing and turning—of course 
always consult an agent that you trust.



12 HOW SHOULD I GO ABOUT CHOOSING AN AGENT?

The way to pick an agent that I personally enjoy is opening the yellow pages, flipping 
to “Insurance—Life,” closing my eyes, and randomly pointing at one. Oh wait…disre-
gard that…there aren’t printed yellow pages anymore.

Just as you would now Google a phone number (as opposed to the “old days” of 
opening the kitchen junk drawer underneath the landline phone attached to the 
wall to retrieve the phone book), the distinct trend in purchasing life insurance is 
towards purchasing it online. According to LIMRA, in-person purchasing of life insur-
ance has fallen by almost 25% since 2011—to barely more than 40% of people buying 
it at their local insurance agent’s office in 2020.

There are actually many benefits to finding your insurance agent online anyway. 
What if, when launching your search for an insurance agent, you had to do your 
“research” (without the internet?? HOW??), schedule appointments, drive from 
office-to-office, wear a mask (hopefully by the time you are reading this, that is 
O-V-E-R)… yuck! Haven’t we—perhaps sadly, or not—become accustomed to work-
ing in our boxers while eating potato chips (please tell me that’s not just me?!), 
no-contact delivery of groceries to our doorstep, and having anything from toilet 
paper to TVs airdropped to us from Amazon? Hell, many of us (well, you guys out 
there—not me! �) even select who you date and/or want to marry online! If the web 
can assist you in finding a desirable date/mate, surely it can assist you in finding a 
suitable life insurance agent … and you don’t even have to pay for their dinner and 
drinks! (or worse, alimony when you part ways)



One of the primary things you want to look for in an insurance agent is EXPERIENCE. 
You want someone who has lived through the many changes in the life insurance 
industry.

When it comes time to have that triple bypass heart surgery, do you want a surgeon 
who has performed the procedure three times, or three hundred?

Note: The average life insurance agent’s career is only three to five years, and
   often no more than a year.

Further, look for an agent—no matter their physical loca-
tion—who you can communicate with “in person,” even if 
remotely, the 2020 way! (Hey, something good that came 
from COVID!) With many of the life insurance companies on 
the web, there is no human connection or personal interac-
tion; you are nothing more than a number. However, there are 
companies out there where you can build a one-on-one 
relationship with your agent, even from hundreds or thou-
sands of miles away.

These are serious life and death (no pun intended!) decisions 
to be made regarding protecting your assets and loved ones. 
You should find an agent who knows you and all about your 
personal circumstances and needs before advising you—as 
opposed to Mr. Al Gorithm determining what type and how 
much life insurance you need based on the answers you 
punch into your computer after a few-too-many glasses of 
wine made you ponder your mortality.

Make sure your agent is an actual human being, 
and preferably no longer lives with their parents.TIPS



13 WHAT SHOULD I CONSIDER WHEN COMPARING LIFE 
INSURANCE QUOTES?

Unlike … uh., let’s say alimony … “less” is not always best. While of course we all want 
to find the best deal on most anything, you must consider what you are actually 
getting for the money you are paying.

Hopefully you are going to shop around for life insurance—as you 
should. But here are some things to consider before making a “final” 
(pun intended this time) decision:

Who is the company actually holding your policy? (In life insurance terms, this is 
the “underwriter.”) Do you really want Bob’s Life Insurance, Inc. (operating out of 
the same building as his title pawn business) being the entity your family is rely-
ing upon to pay out upon your demise? With very little homework, you should be 
able to determine the reputation of the underwriter—such as on Standard & 
Poor’s—ideally looking for an A or A+ rating. Bob’s agent may give you a killer rate 
(they just keep coming!), but when you die, you—well not “you,” but your benefi-
ciaries—discover they went out of business years ago, and those premiums were 
just going into Bob’s greasy pockets.

Do you need a company that will forgive a few past (or perhaps present) bad 
decisions? Like all those DELISH bloomin’ onions and bacon cheeseburgers that 
have both your cholesterol and weight higher than ideal. These things can cer-
tainly be a factor in premiums, so look for a company that won’t punish you too 
harshly or force you to appear on “Biggest Loser” before insuring you.



Can the company/agent change with you as your life and lifestyle change? 
Remember when that two-seater Corvette was perfect for you and your 
flavor-of-the-week, but now Mom lives with you along with your spouse, 3.75 
children, and two golden retrievers? It is critical to know if, for example, your 
agent/insurer can: convert your term life to a permanent life policy; increase 
your coverage(s) upon demand; if you can borrow against it when, say, your 
teenage son was “in the wrong place at the wrong time” and is in serious need 
of a really good (= really expensive) lawyer. It is important that your agent not 
only knows your current needs, but can assist you down the road as those needs 
change.

And last, but not least (as addressed above), WHO is giving you the quote? Mr. Al 
Gorithm who couldn’t pick you out of a line-up of one? Or an agent who you 
have met—even if via your computer screen, talked with at length, and who 
understands your very personal concerns and needs. (And maybe even, sin-
cerely, asks you how your daughter’s recent dance recital went.)

As with most everything in life, “cheapest” is not 
always “best.”TIPS



14 ALRIGHT, SO I WANT AN AGENT WITH EXPERIENCE AND 
WHO KNOWS BOTH MY MIDDLE NAME AND MY NICKNAME. 
CAN YOU RECOMMEND SOMEONE?

So glad that you asked! I absolutely can: Frank Biaggi with Biaggi Life. Remember the 
importance of EXPERIENCE? Frank has over forty years of experience (going back to 
the days when yellow pages and Cadillacs were popular). He has been in the 
trenches and personally weathered all kinds of changes in the life insurance indus-
try, and thus can expertly advise you as to what products are best for you and your 
personal situation, needs, and desires—both today and down the road.

If you live or are traveling in the Santa Rosa, CA area, Frank would love to sit down 
with you at his office, face-to-face. (He’s had his COVID vaccine, BTW.) However, 
even if an actual personal meeting is not possible, you can get online and instantly 
schedule a 30-minute video consultation / “virtual meeting” right away. You and 
Frank can get to know each other that way as well, or perhaps even better. (You 
probably wouldn’t have shown up at his office in pajama pants!)

You may be interested to know some of Frank’s favorite pastimes: riding a Harley, 
playing tennis, flying airplanes, and—hopefully separately—drinking bourbon. Not 
only do these demonstrate a love of life, they also evidence his ability to obtain life 
insurance even when you may not be the most “attractive” applicant on paper. … 
Speaking of attractive, FUN FACT: Frank has continuously sported a moustache 
almost as long as Tom Selleck has—specifically, since 1980.

Despite being known for his sense of humor—laughing at himself even when no one 
else does—Frank Biaggi’s dedication to his life insurance clients over the decades 
has earned him numerous national and international recognitions and awards. Give 
him the opportunity to prove to you why.

Contact Frank Biaggi at Biaggi 
Life for life insurance advice, 
quote(s), and a laugh—your 

own, or perhaps just his

TIPS



LEGAL NOTICE & DISCLAIMER

Biaggilife.com is a website operated and owned by Biaggi Life LLC, a Califor-
nia-based company.

WHO WE ARE

We are here to provide information to help you in making your own decisions 
about life insurance coverage. We provide general insurance information from 
respected resources. We estimate insurance quotes from a wide range of 
insurance companies for customers. When a customer requests life insurance 
coverage (in states we are licensed to operate), we attempt to fulfill those 
requests by processing applications to insurance companies that offer cover-
age. We are licensed as a life insurance agency in the states listed below, 
however, we do not issue insurance contracts nor do we bind coverage. We 
are an insurance agency – not an insurance company. Insurance companies 
issue and back insurance policies. When you submit an application for insur-
ance through this site, we will act as the agent of the insurance company 
offering the coverage. We will follow up with you to complete the transaction 
on behalf of the company There is no charge to you for use of our website or 
services as an agency. Should you purchase life insurance, we are paid com-
missions by the insurance company.

WHAT WE DO

Life insurance quotes supplied through this website or in a virtual meeting are 
not firm quotes or offers but are estimates based on information provided 
based on the information supplied by you. Insurance rates and policies de-
scribed may not be available to you due to restrictive state laws, a lack of 
underwriting approval by the insurance company, or other factors. Policy terms 
and descriptions are shown on this site are summaries only. All are subject to 
the complete policy terms and conditions. If you do purchase insurance, 
please read your insurance policy and address any questions to the insurance 
company, or ask us to do so as your representative. We will always attempt to 
answer your questions or will refer you to the proper person at the insurance 
company if needed.

GETTING INSURANCE QUOTES AND REQUESTING COVERAGE



THE MATERIALS AND INFORMATION IN THIS SITE ARE PROVIDED “AS IS” AND WITHOUT 
WARRANTIES OF ANY KIND EITHER EXPRESSED OR IMPLIED.

Biaggi Life LLC and any related, affiliated or subsidiary 
companies disclaim all warranties, express or implied, 
including, but not limited to, implied warranties of mer-
chantability and fitness for a particular purpose. It is your 
responsibility to evaluate the accuracy, completeness, and 
usefulness of any opinions, advice, services, or other infor-
mation provided. All information contained on any page is 
distributed with the understanding that the authors, pub-
lishers, and distributors are not rendering legal, accounting 
or other professional advice or opinions on specific facts 
or matters, and accordingly assume no liability whatsoev-
er in connection with its use. Consult your own legal or tax 
advisor with respect to your personal situation. In no event 
shall Biaggi Life LLC and its related, affiliated and subsidiary 
companies, be liable for any direct, indirect, special, inci-
dental, or consequential damages arising out of the use of 
the information herein.

DISCLAIMER

LICENSES
We have a resident license in California and non-resident licenses to transact life 
insurance and/or health and disability insurance in the following states.

Frank O. Biaggi- CA 0C02711

Frank O. Biaggi- NE 63986

Frank O. Biaggi- IA 63986

Frank O. Biaggi- TX 2476223

Frank O. Biaggi- IL 63986



FRANK BIAGGI, CEO & FOUNDER OF BIAGGI LIFE LLC
Experienced and licensed in annuities, life insurance, long-term

care, and accident/health inurance since 1980

BIAGGI LIFE LLC

3558 Round Barn Blvd.
Suite 200

Santa Rosa, CA 95403

(888) 217-7581

info@biaggilife.com

www.BiaggiLife.com


